
 1 

                                                  
Sponsored by: 

Access National Bank 
Tom Ciolkosz, (703) 871-1045, tciolkosz@accessnationalbank.com  

Patty Foster, 703-871-1014, pfoster@accessnational.com 
FOR IMMEDIATE RELEASE 
Contact: Christine Windle 
703-777-2468 
Director, Public Policy & Communications 
Dulles Area Association of REALTORS 
cwindle@dullesarea.com 
 

2015 Year-End Loudoun County Market Trends Report 
Total sales up 12 percent versus 2014; Prices flat despite strong demand 

 

Ashburn, VA – (January 21, 2016) – The following analysis of the Loudoun County, Virginia housing market 
has been prepared for the Dulles Area Association of REALTORS® based on analysis of MRIS multiple listing 
data by RealEstate Business Intelligence, LLC (RBI). 
 

Overview 

 After five years of growth since bottoming out in 2009, Loudoun’s 2015 median sales price was 
unchanged from 2014 at $432,000.  

 Sales in 2015 were very strong, with year-over-year gains in every quarter, including a 20.0 percent 
increase in the 3rd Quarter. Ultimately, the 6,485 cumulative sales for the year represented an increase 
of 11.8 percent compared to 2014 with nearly 700 more homes sold.   

 Despite a 17.1 percent year-over-year increase in seller activity in the 1st Quarter, new listings were flat 
in the 2nd Quarter and decreased in the second half of the year. The cumulative number of new listings 
added over the course of the year topped the 2014 level by merely 1.4 percent.  

 Though 2015 started with 43.3 percent more active listings than the prior year, inventories began 
declining by mid-year and by year’s end there were 10.0 percent fewer listings for sale than 2014. 

Loudoun County Home Prices and Sales 
   

 
Median Sales Price Closed Sales 

 
2015 2014 YoY 2015 2014 YoY 

20148, Ashburn $524,420 $535,000 -2.0% 908 793 14.5% 
20105, Aldie $475,000 $454,202 4.6% 542 446 21.5% 
20132, Purcellville $465,000 $465,000 - 298 263 13.3% 
20176, Leesburg $440,000 $457,239 -3.8% 861 777 10.8% 

Loudoun County $432,000 $432,000 - 6,485 5,802 11.8% 

20152, Chantilly $427,750 $430,485 -0.6% 596 540 10.4% 
20165, Sterling $419,990 $424,000 -1.0% 541 468 15.6% 
20147, Ashburn $415,000 $430,000 -3.5% 1008 954 5.7% 
20141, Round, Hill $407,000 $421,652 -3.5% 131 125 4.8% 
20175, Leesburg $390,000 $389,900 - 540 471 14.7% 
20166, Sterling $359,450 $356,500 0.8% 126 146 -13.7% 
20164, Sterling $335,000 $330,000 1.5% 614 542 13.3% 

*ZIP codes averaging <10 sales per month excluded 
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Home prices 
 

 

 Loudoun’s median sales price of $432,000 in 2015 was unchanged from the 2014 level.  
 Though prices were flat year-over-year, the 2015 median level remained nearly $100,000 higher than 

the 2009 bottom of $335,000, an appreciation of 29.0 percent over the six years.  However, prices 
remain 10.6 percent off the 2006 peak of $483,300. 

 Only 3 of the 11 ZIP codes with 120+ sales saw price gains, led by a 4.6 percent increase in Aldie’s 20105. 
 Prices dipped in six ZIP codes, with the largest declines in Leesburg’s 20176, with a 2015 median price 

that was $17,000 lower than in 2014, a drop of 3.8 percent.  
 Despite a 2.0 percent dip, Ashburn’s 20148 remains the most expensive ZIP code (of those that averaged 

10+ monthly sales) with a median of $524,420. Middleburg’s 20117 had a median sales price of 
$730,000, but it averaged only four sales per month in 2015.  
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Closed Sales 
 

 
 

 There were 6,485 closed sales in 2015, up 11.8 percent compared to the 5,802 sales in 2014. 

 2015’s sales tally was 31.0 higher than the market low of 4,949 seen in 2011 and less than a percent off 

the ten-year peak of 6,519 sales recorded in 2013. 

 Ten of the eleven ZIP codes that averaged at least ten or more sales per month saw gains versus 2014 

and nine of these had double-digit percent gains.  

 Aldie’s 20105 led the county in sales gains, climbing 21.5 percent to 542 sales.  

 Sterling’s 20166 was the only ZIP code where sales declined, with its 126 cumulative sales missing the 

prior year’s level by 20 sales, a decrease of 13.7 percent. 

 Ashburn’s 20147 posted only a modest 5.7 percent sales gain, but its 1,008 sales were the second most 

of any ZIP code in Northern Virginia, trailing only Woodbridge’s 22193. 
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New Listing Activity 
 

 

 Despite 2015’s sales gains, listing activity was relatively flat versus 2014.  The 10,228 cumulative listings 
added over the course of the year were only 1.4 percent more than in 2014.  

 New listings have increased for the last six years since hitting a ten-year low of 7,255 in 2009 and the 
2015 total is 7.4 percent higher than the 10-year average of 9,524 and 14.3 percent above the 5-year 
average.   

 Seven of the eleven ZIP codes that averaged 10 or more monthly sales had new listing gains, led by a 
14.9 percent increase in Leesburg’s 20175.  Sterling’s 20164 was the other ZIP code with double-digit 
gains, with 10.6 percent more sellers entering the market than in 2014. 

 Purcellville’s 20132 had 9.0 percent fewer listings added than in 2014, marking the largest drop-off 
versus the previous year. 

 Aldie’s 20105 had 997 cumulative listings for the year, equaling its total for 2014. 
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Year-end inventories 
 

 

 Beginning with a 3.5 percent dip in July, active listings began falling versus the prior year for the first 
time since mid-2013. Inventories fell to 1,451 by year-end, a 10.0 percent decrease compared to year-
end 2014. 

 End of year inventories exceed the 10-year low of 1,007 in 2012, but are down a whopping 51.7 percent 
from the year-end peak of 3,002 in 2007. 

 Loudoun’s year-end inventories remain 12.7 percent above the 5-year average of 1,287 but are 12.0 
percent lower than the 10-year average of 1,649. 

 Chantilly’s 20152 had the largest percentage increase in year-end inventory with 114 active listings, an 
increase of 35.7 percent compared to the 84 active listings to end 2014. 

 Loudoun’s supply shrinkage was primarily driven by large declines in the two Ashburn ZIP codes which 
saw a net decrease of 137 listings, a 31.4 percent cumulative drop versus 2014.  
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Average Sales Price to Original List Price Ratio (SP to OLP) 
 

 

 Loudoun’s sellers received an average 97.1 percent of original list price in 2015, 0.4 points lower than 
2015’s level.  This marked the second year of declines for this indicator since peaking at 98.3 percent in 
2013. 

 The county’s average sales price to original list price ratio in 2015 remained 4 points higher than the 10-
year low of 2008, when sellers received only 93.1 percent of original list price on average. 

 Of the eleven ZIP codes that averaged 10 or more monthly sales in 2015, only two saw gains in their SP 
to OLP ratio. Round Hill’s 20141 level increased by a tenth of a point to 96.7 percent while the gain in 
Chantilly’s 20152 was even smaller, moving from 97.75 percent to 97.83 percent.   

 Sterling’s 20166 had the largest year-over-year difference, dropping nearly a point from 98.4 percent to 
97.5 percent.  

 As it did in 2014, Aldie’s 20105 led Loudoun with an average SP to OLP ratio at 98.3 percent. Sellers in 
Leesburg’s 20176 averaged the largest percentage received at 96.0 percent.  
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Days-on-market (DOM) 
 

 

 Half the homes sold in 2015 were on the market 30 days or less before contract, an increase of more 
than a week from 2014’s median DOM of 22 days.  

 The lowest DOM level recorded in the past decade was 19 days in 2013; the highest median DOM was 
63 days in 2007 (more than a month higher than 2015’s level).  

 Days-on-market levels increased versus 2014 in every ZIP code. The median DOM in Purcellville’s 20132 
nearly doubled to 52 days, the highest level of any of the ZIP codes that averaged 10 or more sales in 
2015.  

 Half the homes sold in Aldie’s 20105 were on the market 18 days or fewer. While this is an increase of 8 
days from its 2014 level, homes there sold faster than any other ZIP code in Loudoun.  

 
©2016 RealEstate Business Intelligence, LLC. Data Source: MRIS. Statistics calculated 1/6/2016 
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About the Dulles Area Association of REALTORS® 
The Dulles Area Association of REALTORS® (DAAR) is The Association of Choice for Real Estate Professionals™ in 
the Northern Virginia area. Founded in 1962, DAAR works to safe guard and advance the mutual interests of the 
public, property owners, and real estate professionals for real estate‐related matters. 
 
About RealEstate Business Intelligence, LLC 
RealEstate Business Intelligence, LLC (RBI) is a primary source of real estate data, analytics and business 
intelligence for real estate professionals in the Mid-Atlantic Region. Monthly reports for all jurisdictions in the 
MRIS region, along with interactive charts and graphics, can be found at 
http://www.getsmartcharts.com/statistics. RBI is the only company in the Mid-Atlantic region that provides 
timely, online access to statistical information directly from the MRIS MLS. 
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